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PARTNERSHIP OF THE YEAR 2026

The award for the best Partnership of the year will be awarded to an ASFP member company who has demonstrated outstanding partnership, innovation, and value creation. It highlights suppliers who go beyond transactional relationships, fostering long-term, mutually beneficial engagements. The award considers criteria such as effective communication, continuous improvement, responsiveness to changing needs, and commitment to ethical and sustainable practices. The Supplier Relationship of the Year embodies the spirit of true partnership, where both parties work together to achieve shared goals and drive success.
Please read the form carefully and try to complete all the relevant sections.
The data must have been collected from within 1st June 2025 to the 1st June 2026 
The nomination can be self-nominated
Your application will be made up of:
One document containing your answers to all the questions (this document)
One additional document that will act as your appendix with all your financial information, graphs, data and testimonials 
One to three relevant images of your nomination (sent as separate high-quality images)
Please note that the names and imagery submitted as part of this nomination will be used on all marketing and promotional activities related to the awards. 
Who is submitting this nomination?	
Name:	
Company:  	
Phone number: 	
Email address:	
	Who is being nominated?	
Name:	
Company:	
	Extra but not mandatory:	You may also Include a link to a 60 second video of your nomination, what it is, and why it should win (this is not mandatory)




Please answer all the questions below in the boxes provided, 200-word limit applies to each question in the answer section.
Synopsis
Partnership and Collaboration	Describe how the supplier has demonstrated a strong and collaborative partnership with your company. Include examples of shared goals, effective communication, and mutual respect in the relationship.		
Innovation and Continuous Improvement 	Explain how the supplier has contributed to innovation or continuous improvement in your business processes. Provide examples of new solutions, ideas, or products that have led to better business outcomes.	
Value and Impact	Describe the measurable value the supplier has delivered to your business. This can include cost savings, efficiency gains, product quality improvements, or other key performance indicators that demonstrate the impact of the supplier relationship.	



Flexibility and Responsiveness Provide examples of how the supplier has been flexible and responsive to your company’s evolving needs. Include instances where they have demonstrated agility in meeting challenges or changes in requirements.	
Sustainability and Ethical Practices 	How has the supplier demonstrated a commitment to sustainability, ethical practices, and corporate social responsibility.	
Conclusion 
Emphasise the unique aspects of the nomination that make it deserving of the award.  Highlight the exceptional impact of this Relationship.	
Appendix	Please make sure to add financial data (profit and loss statements, different sources of revenue), graphical data (gathered from CRM’s, Website analytics, social media, et), and testimonials to your application.	These can all be added in the appendix alongside any other information you want to include that won’t fit in this question sheet.
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